
Do not be bound by the past
An idiot totally overlooks the past.
A bigger idiot allows himself to be bound by it.

-- Daryl Gibson

The past can be a useful thing. It can help you avoid pitfalls that other people
have already uncovered. It can give you a sense of belonging. It can offer a bit of
knowledge.

It can also keep you from becoming all that you can become.

A little experience can be a useful thing -- or a very dangerous one.

We all tend to see our life through a set of assumptions. These assumptions
color everything that we see; they can help us or hinder us, and they're mostly
the result of our past -- our experience, if you will.

Most of us wouldn't trade those experiences for the world; even the difficult ones
have helped to make us who we are, and the happy experiences are what help
us greet each day with a smile on our face.

Sometimes, however, we let our future be defined by our past. Too often, we
make decisions based on where we've been, not where we're going.

This is somewhat akin to guiding yourself down the freeway by watching your
rear view mirror -- you get a somewhat limited view of where you've been, and no
view of where you're going. It's not surprising that you'd wind up in an accident.

It's strange, I know -- but people make many important decisions based on where
they've been. We choose situations that seem familiar, even when those
situations are wrong. We make similar decisions to those we've made before,
even though circumstances have changed. We typecast employees or customers
according to people we've met before, who we probably typecast according to
people we'd met before that.

Things change. People are different. We're different than we used to be. We do
others and ourselves a great disservice when we bind ourselves too deeply to
the past.

Part of the work I have done involves dealing with college students. I saw these
college students when they were almost teenagers. Later on, when I see them as
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professionals, it takes a mental switch to stop thinking about them as they were
and start thinking about them as they are.

People change, and times change. If we keep thinking about them as they used
to be, we'll miss the future to come.

The past is past
The future is yet to come
Only the present Matters.
We live only in the present
And by so doing mold our future.
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