
Improving your determination
There are many factors to attaining success in this life. There's planning, and
foresight; there's dumb luck and inheritances. Certainly, goals play a part, as
does training and timing.

And there's determination.

It's perhaps an axiom of nature. In order to get where you wish to go, you've got
to do three things.

First, you've got to determine where you want to go.

Second, you've got to start off on your path.

Third, you've got to be determined enough to keep at it until you make it to your
destination.

It's on the third step that so many of us fail. Sure, there will be the people who
never determine what they want, and there are a lot of people who never start on
their journey. That's all well and good. But here at Salesstar.com, we're already
assuming that you've decided what you want to do, and that you're trying to get
there. The third task is the most important one...and it's the most difficult one to
do. In this third task, many strong and intelligent men and women fail, where the
most determined dunce can win.

What matters is "pressing on," "keeping going," or "sticking with it."
What matters is determining to be determined.

Sure, it sounds easy. All you've got to do is to keep going, single-mindedly. But
soon, there are distractions. There are meetings, and letters, and lunches. You
find reasons why you should look into something else. You decide to take a
break for a time. You perhaps "stop to "get your breath."

Sad, but the only thing that consistently works is to keep on keeping on, no
matter what the pain, or what the distraction. If you wish to succeed, you've first
got to be determined.  No mountain ever climbed itself.
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