
Widening your outlook
I was driving down a road the other day, when I noticed something new.

I've driven down this road hundreds of times in the last few years, so I've got used
to what it looks like. You'd expect anything new to stand out -- and it did.

As I looked through the window at the new piece of construction, I was amazed to
see that the "new arrival" had apparently, judging by the amount of dirt and dust,
been there for some time. I had apparently blissfully ignored it -- it took the mixture
of light, time, and boredom to finally make me see this "new arrival" for what it was.

It made me wonder a bit about the way we look at our lives -- through a self-
imposed tunnel vision.

Tunnel vision, for those of you who haven't heard about it, occurs when a person
loses much of his or her peripheral eyesight. A friend of mine had tunnel vision for a
while after an industrial accident. He could only see what was directly in front of him
-- nothing else. The style of vision that most of us enjoy was lost to him, until his
eyesight largely returned.

Many of us have a different sort of tunnel vision in our lives. Like my "new arrival"
on the road, we confine ourselves to a particular view of the world, or a particular
view of our lives -- and we eliminate anything that doesn't fit into that view.

I don't want this to start to sound like a political statement -- it's not. I'm talking
about the "tunnel" view many of us have of:

1. Who we are
2. What we are capable of doing.
3. What we are able to learn.
4. The opportunities surrounding us.
5. The people who can help us grow, or stand in our way.
6. The chances we have to make a difference in the lives of others.
7. The methods we use to achieve our goals.

Certainly, this list isn't all we could think of. Everything in our lives, from our
marriages to our salaries, is largely affected by our self-imposed tunnel vision.

How our lives are affected

Like my drive down the road, we often ignore the world around us, until some sort
of outside event causes us to take a look around us.
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Like it or not, most poor fools never really look at the world around them -- they
stay, blissfully unaware of the potentials that may await them, never learning that
with a bit more effort, they could make a major difference in their lives, and the lives
of their loved ones.

How do we restore this full vision? Let's take a look at how our tunnel vision affects
our life:

1. Who we are:
Face it -- most of us are going through life with a self-limiting vision of ourselves.
We see ourselves as defined by our past -- but the past is rarely a good blueprint
for the future. The future belongs to those who reach out for it, using new tools, new
opportunities, new learning. The experience we've gone through is important, sure;
it's very important. But too often people learn to define themselves by their current
job. Take away the job, and they cease to have a realistic self-image. We define our
view of ourselves by our tunnel vision approach to life -- and as a result, we choose
limits that are artificial.

Take a few moments and re-define who you are. Take a piece of paper, and list on
that paper what are the core elements that define your life. Decide what you could
do better, how you could change, how you could grow.

We need to take our blinders off and realize our lives are a lot wider than our tunnel
vision makes them appear.

2. What we are capable of doing.
We usually define what we're capable of by what we're currently doing.

Take a piece of paper and list your skills and talents. Don't stop with just the
elements of your present job -- add abilities you developed years ago, or interests
that have never been cultivated. Look at hobbies, interests, and parallel skills (for
example, other industries using similar skills to the ones you use.) For a sales
professional, for example, your ability to talk with others could be redirected into
any number of businesses, not just sales. A police officer could take interrogation
skills, and develop the "sixth sense" she has developed into a promising negotiation
skill.

We have to stop defining ourselves by our job descriptions and the organizational
chart.  People gain success in their work lives by leveraging the skills, abilities, and
talents they already possess in order to develop new skills, abilities, and talents.

3. What we are able to learn.
Believe it or not, there are a lot of people who "get out" of high school, college, or
trade school, and never learn anything else.
A couple of weeks ago, I took my car out to the dealership to have it serviced, and I
was interested to learn that my "technician" (they don't call them mechanics any



more) was at a weeklong training course. Sure, it made me a little bit steamed,
because I wanted the car worked on right then -- but I thought it was good that he
was continuing to go through training.

I heard a story some years ago about a college president who walked up to the
podium at graduation ceremonies, only to overhear a graduating student say "I'm
never going to open a book again." Sad that college had let that student down. Life
should be a constant voyage of learning. It helps decrease the tunnel vision that
holds us back.

4. The opportunities surrounding us.
If you're like me, you sometimes get so complacent that you don't look around at
what other people are doing that's interesting -- and the opportunities that life
brings. While we may be slaving away at a desk, other people are making a good
living selling flea market stuff on eBay.

There are a lot of opportunities there to be found -- but most of us never bother to
look for them. Often, it's merely a matter of learning what others are doing
successfully, and model our behavior on what they have already learned.

Thomas Edison said, "Opportunity is missed by most people because it is dressed
in overalls and looks like work." It's also missed by most people because they're not
looking for it.

5. The people who can help us grow, or stand in our way.
This is one area that most of us have troubles with -- we have tunnel vision where
other people are concerned. Marketing expert Jay Abraham, in his marvelous audio
program "Your Secret Wealth," suggests that we make lists of not only our own
abilities, but the abilities of the people we know -- and the abilities of the people
they knew. Jay suggests we can then leverage on that information in order to build
up our success.

People can give us a leg up, or they can ignore us -- but usually they ignore us
because we never ask for help. Robert Kiyosaki, in his excellent book "Rich Dad,
Poor Dad," tells how his best friend's father helped him to learn how to gain
financial success. Most people who are successful will help you learn, if you only
ask and are willing to work.

Napoleon Hill, in his famous book "Think and Grow Rich," chronicled the success
secrets he had learned from interviewing many of America's most wealthy and
successful individuals. You, too, can form a mentor arrangement with someone
more successful than yourself.

Learning to leverage on the abilities of others helps us remove our blinders from our
own lives, and eliminate the tunnel vision that affects who we are.



Let's not forget those people who are most important to us. Your wife or husband
can make a whole lot more difference in your life than your boss ever can.

6. The chances we have to make a difference in the lives of others.
So often we get so caught up in our own challenges that we neglect how we affect
other people. Each of us touches many lives, for good or for bad. We should
choose each day to look around us and make a difference to others.

Even little things can make a difference -- a smile, an encouraging word, an
expression of faith in their abilities. People watch such things more than we realize -
- after all, don’t you watch people more than they realize? Do you think they're any
different?

7. The methods we use to achieve our goals.
We get in the bad habit of blindly doing things the same way every time. Sure,
sometimes, we may have lucked on the one "right" way to do something -- but the
odds are against it. The methods we use can constantly be improved, and should
be. Make a habit of occasionally looking at the methods you use, and ask yourself
the question "Is there a way I could be doing this better?"

One of the programs I use constantly is an image-editing program called Adobe
Photoshop. When Photoshop users get together, they constantly grill each other on
better ways to use the program -- everyone wants to learn techniques and tactics
that others have already found out.

No matter what you're doing, whether it be sales, business, military, grocery,
government, or any other discipline, you can improve by talking with other people,
and reviewing what methods they use to accomplish similar goals. One great way
to do this is over lunch in the company cafeteria, or at smaller staff meetings, set
aside specially for the purpose of sharing techniques.

Three views of the same thing
I pulled up behind a man in a car one day. He wasn't going anywhere, so I had a
moment to look around. I was amazed to see his reflection in all three of his rear-
view mirrors. He had methodically aligned all of his car's mirrors so they were
showing the same piece of real estate, cutting his view of the world down
considerably. Dumb as it may be, he was seeing what he wanted to see -- and
many of us do the same thing. We have developed such a tunnel vision that we
don't see the rest of the world and its opportunities.
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