
A special day
Glad to see you! You're here on a very good day!

It really doesn't matter what the calendar says today's date is. Whenever you
read this, it's "Do Something You've Been Putting Off" day.

It's midway through the year, and we're now heading on the downside toward the
end of 2003. Don't you think it's about time you got around to doing that thing
you've been putting off?

So -- mark it on your calendar, take a deep breath, and DO IT!

While we're on the subject of "special days," tomorrow is "Plan My Future Day."
The day after that is "Treat Everybody Kindly Day."  After that, we've got "Fix My
Weaknesses Day" and after that, we've got the ever-popular "Set a Worthwhile
Goal Day."

I'm serious.

We've got other sorts of odd holidays in the world. A check of my desk calendar
shows "Bonfire Day" and "Picnic Day" and "Boxing Day." Here in the United
States, we've got holidays such as "Veteran's Day," "Thanksgiving," "Mother's
Day," and "Labor Day."

With all these holidays, why not have a few that are designated for personal
growth? Set a few extra holidays. Get one started in your workplace. Share them
with your family. Designate a specific day, and celebrate it.

Some 35 years ago, I remember reading a novel where the characters
celebrated a mid-year holiday, at the end of June. Like Christmas, they
exchanged gifts, ate together, and had a general family gathering. I always
thought it was a cool idea -- personal holidays -- and I still do.

Why designate such a day? Well, sometimes, people just need an excuse to do
something. Sometimes, we just need that extra little push to help us along.

Usually, that push comes from outside influences. As an example, a couple of
months ago, I had to get the front brakes serviced on my car. I knew the brake
pads were getting lean, but it wasn't until I had to get them replaced, because of
an upcoming safety inspection on the car, that I pushed myself into it.  Sure, I
would have eventually gotten to it -- but the upcoming safety inspection was a
good reason to do it.
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We have other types of this kind of artificial encouragement. A yearly physical
examination may push someone to lose weight. An upcoming family wedding
may encourage a person to dye their graying hair. A yearly performance review
may push an employee into actually accomplishing their yearly goals.  Dentists
send out reminder cards for your "six-month checkup."  My local quick-lube place
sends me a reminder card every three months, as if they're declaring "change
your oil day."

We have some of these special days already. We have deadlines in our personal
and professional lives that push us into action. We have personal reasons that
make individual action important -- but not until the reason comes to light.

It's time to set ourselves some reasons to do something -- and a "special day" is
as good a reason as any.

How about "Feel Good About Yourself Day," or "National Appreciation Day," or
"Tell Someone Special What They Mean to You Day?"

Maybe we can have "Start That Diet Day" and "Clean The Trunk Out Day," too!
My wife would love me to observe both of those.

You see -- we really don't need an excuse, sure -- but an excuse sometimes
makes it a lot easier to push ourselves into an activity, especially a nasty one
you've been putting off.

Still think it sounds silly? Let me give you one last example of how well it will
work.

Like most husbands, each week, I celebrate a special day: Garbage Day. I can't
stand the way garbage smells; I don't like emptying it, and I would rather have a
magic wand to make it all vanish, like Harry Potter would do. But, I dutifully take
out the trash, whenever Garbage Day rolls around. Why? It's Garbage Day!
That's what you do on Garbage Day.

You know, I bet you celebrate it, too!

Set yourself some special days. You can celebrate them as often as you wish.
Write them on the calendar; make a big deal about them. You'll be amazed how
just designating a special day makes it all much easier to change.
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