
How to make an impact
As I've been thinking about what to write this week, I have been working through
various ideas, but they all seem to congregate around this central core: "How
best can we each make an impact in the lives of other people, and our own self
as well?"

This is one of the central questions that many people ask -- time and time again.
Some people try to make an impact by building a building. Others try and fund a
scholarship that bears their name. Still others try and make a name for
themselves by gaining publicity or notoriety.

All of these things, though, are more publicity than impact. Although Alfred Nobel
funded the Nobel prize that bears his name, he probably had more impact  by
creating dynamite.

Is it possible for one person to make an impact?

You most certainly can!

All over this world, individuals are making a difference. They may not be the kind
of differences that will impact society in a big way. You might not have read
about them in the papers, or saw their picture on TV. They might not have cured
cancer, (or perhaps they will), but they have had an impact nevertheless.

Let's look at some names of people who have had an impact.

First, try Benjamin Franklin.

Sure, he was working at the time of a new nation, so his impact was magnified by
being in the right place at the right time...but Ben was making an impact before
the US stopped singing "God Save the King." Ben created bifocals and the pot-
bellied stove. He experimented with electricity and studied ocean currents. He
got the post office working, and organized volunteer fire brigades. Ben developed
better street lights, created the first paved road in the United States, and planted
the first willow tree (which he got from a willow basket that had sprouted).

More than that, Benjamin Franklin created a framework of "horsesense" that has
helped make the US what it is today, through his "Poor Richard's Almanac"
writings.

Ben practiced time management. One of this most famous sayings is the oft-
quoted: "Dost thou love life? Then do not squander time; for that's the stuff life is
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made of." But he also said "Little strokes fell great oaks," thus teaching us that by
little steps, we can accomplish great endeavors.

I guess if we can call George Washington the "father" of the US, Benjamin
Franklin was the midwife. Franklin pushed, prodded, and cajoled the United
States into existence, loving what he was doing the whole time.

How about another person who had an impact? Let's try Henry Ford. You can
say what you want about Ford vehicles, but Henry had a better idea: the whole
concept of mass producing automobiles on an assembly line. Ford let his
success blindside him later on, but he soon recovered. His company exists
today, where many of his contemporaries are long gone. Ford is famous for his
saying "Whether you think you can or whether you think you can't -- you are
right."

Ford simply took the pieces and put them together. The car companies of the day
were already manufacturing cars -- and the concept of creating exact copies
through standardized manufacturing was well known -- but Ford put them
together with a unique idea.

Let's look at a third person from history: Albert Einstein. Einstein's radical ideas
have revolutionized how we look at physics -- and the nature of our universe.
Now, we look at his equations, and think they are obvious -- but they weren't
obvious before Einstein. "Anyone who has never made a mistake has never tried
anything new," Einstein said.

Now, let's get a little closer to home -- you and me.

Getting right down to brass tacks here, sometimes, it seems difficult to make an
impact. That's because we only recognize the importance of our decisions when
we look at them in reverse. A simple decision made ten years ago may impact
your life for good or bad. Like deflecting an oncoming asteroid, a little movement
changes much of our life's trajectory over time.

How can we have an impact? Three very important steps will do.

First, make certain you are always your best self.  We are going to make a
difference for right or for wrong. Wouldn't you prefer to make a difference on the
right side? This means you should try and become better, each and every day,
so the impact you make .

Second, be persistent. Persistence conquers all. Perhaps the best example of
this concept is the Grand Canyon. When the Colorado River first started working
on it, it was not a canyon -- it was a plain. Persistence will always win in the end.



Third, concentrate your actions. Remember the lesson of the nail. You can
pound a nail into wood because it is concentrating the blow of the hammer into a
very sharp point. Concentration increases impact.

You're going to make an impact one way or the other, if not in society, then in the
lives of your children, your spouse, your co-workers, your friends.

Make the best impact you can, be persistent, and concentrate your action.
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