
Being thankful
Here in the United States, it's Thanksgiving time. It's a holiday where people all
sit down, eat too much food, watch a lot of football, and give thanks for being
alive.

For most of the year, we're all pretty much caught up in our individual efforts --
heading headstrong down the road to success -- and sometimes ignoring
whomever or whatever gets in our way.

But few of us follow that road alone. Most of us have support from bosses,
spouses, co-workers, leaders and mentors. A few of us have enemies to help
push us toward greater heights.

In the end, very few of us fall into the category of totally "self-made."

Whether we're successes or failures, most of us have someone else who aided
us along the way, either for good or for ill.

In my own life, I often find that most good that has happened to me in my life is
the direct result of the actions of other people. Unfortunately, most of the bad
things have been my own darn fault.

I don't know about you, but this Thanksgiving, I'm trying to include a special
thanks for the important people in my life -- those people who bend over
backwards to try and help me achieve success in all the various segments of my
life.

Even if you don't celebrate Thanksgiving, it's still a nice thing to do. We're coming
to the end of the year, and people need to feel as if they are doing something
good for someone else -- plus, we all need to be reminded that we're not in this
alone.

I'm reminded of the concept of a one-man band. You know the kind -- cymbals on
his knees, drum on his back, horn in his mouth, etc. -- I guess it turns out that I'm
describing Dick Van Dyke's character in Mary Poppins -- anyway, very few of us
are one-person bands. And even with the advent of technology that allows one
person to sound like a symphony, it usually sounds a whole lot better if there are
many people contributing.  One-man bands usually just don't provide a whole lot
of quality music.

It's the same in business -- those of us who count only on ourselves usually find
out in the long run that we'd have been much better off by diversifying out a bit,
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including other people in our many business ventures -- if only to tell us when
we're wrong, if nothing else.

Let's take a few minutes this week to give thanks to those people who've made a
difference in our lives -- and then keep thanking them every time we can.
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