
Becoming strong at the broken
places
As I've noted before, I keep an eye on the search terms that visitors enter into
our search form. Why do I do this? Because it helps me to see what people are
looking for. Occasionally, I will pull out one of the more prominent search terms,
and do a week's Monday Motivation, using it as a topic.

A couple of weeks ago, a reader entered the title of this week's topic into the
search box. When I saw it come up on the statistics, I was intrigued. A couple of
days later, I was intrigued even more, because of something I had read in the
Wall Street Journal.

The Journal article I read said that a new study showed that individuals with
chronic back pain did much better when they made it hurt more.

Now, that phrasing isn't quite accurate -- it said when back pain sufferers
exercised, doing those things that made their backs hurt, that they were more
likely to gain relief from their pain than were those people who "took it easy," as
the ubiquitous phrase in English reads.

Coming in closely behind the search request, it struck me how true this is -- not
only with back pain, but with every part of our life -- and how much the two topics
have in common.

Think of your own life as an example. If you are a runner (I'm not), when you
started running, you no doubt hated it. Your legs hurt, your feet hurt -- I've heard
some people say even their hair hurt.

If you're still a runner, you worked through it -- and pretty soon, your body started
hurting less and less -- finally, you actually started to like it.

It's the same with almost every physical exercise -- when you do more exercise
than you're used to, your body complains. When you go to bed at night, the body
repairs itself, making itself stronger, just in case you try and do it again.

If you feel the pain, and quit because of it, the pain will subside -- but you're
never going to become stronger -- because you never put forth the effort.

The study showed that those people who were told to "take it easy" had longer
bouts of back pain. Some of them actually got to the point where they were in
constant pain. Those people who exercised probably had more pain at the
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beginning, but less pain as they went on. For some of them, their chronic back
pain vanished entirely.

I'm afraid I've got an example of this that will make some of you cringe. For
anything short of a full root canal, I refuse anesthetic at the dentist's office.
The stuff makes me sick to my stomach, and I decided a long time ago that I
prefer less than five minutes worth of pain to four hours worth of misery.

Many of us choose the other way in our lives. We put up with years of misery,
rather than submitting ourselves to a few days of discomfort due to change and
growth.

It shows us one very important lesson: human beings are not built to give in to
adversity -- we're built to rise above it.

Every time we give in to our troubles, our troubles defeat us. Every time we
decide to "accept" a weak spot in our physical self, or in our character, that weak
spot will widen.

That means, improbable as it seems, that when we take the "safe road" where
challenges are concerned, that we're actually taking the risky path.

When we seek security, we rarely find it. When we seek challenges, we usually
attract security -- and change.

Earl Nightingale used to talk about security. "The only time you have security is
when you're dead," he used to say. (I'm paraphrasing him here). True security
comes from challenging yourself, seeking to change and become better. Staying
in the same old job may appear to be secure, but it's actually the riskier choice, in
most cases.

I added a quote from the World War II general Omar Bradley to our quotes page
today. I was struck my the way it rang true in this circumstance: "We are given
one life, and the decision is ours whether to wait for circumstances to
make up our mind, or whether to act, and in acting, to live."

It's also important for us to make our mind whether to give in to our "broken
places," or to work on them, until they are broken no more.

Sure, there are physical and emotional areas in each of us that are going to be
impossible, or near-impossible to fix. Many physical infirmities cannot be wished,
worked, or exercised away -- but even in those cases, sitting back and waiting for
death to claim its prize is not the smart way to proceed. Look at Christopher
Reeve, who, despite being paralyzed, kept working, and now sees some feeling
returning, many long years later. He is quoted as saying this: "So many of our
dreams at first seem impossible, then they seem improbable, and then,



when we summon the will, they soon become inevitable." Life is about living
-- and never giving in, no matter how difficult the circumstances.

J.C. Penney, creator of the retail giant that bears his name, said this: "I would
never have amounted to anything were it not for adversity."

Without problems, people never become problem solvers. Without challenges,
people do not "rise to the challenge." Without a reason to grow, many people will
never actually grow.
Do you have areas in your life where you are weak, broken, or troubled? Do you
have parts of your life that cause you great pain and distress?

When you give into your pain, your weakness, your adversity, you tune out your
strength, your winning nature, your ability.

When you choose to make those weak areas strong -- repair the broken parts of
your life and yourself -- you create new strengths, platforms from which you can
rise to even greater heights.

When you give in to your weak spots, those weak spots forever limit you. When
you make yourself strong, those strengths forever help you -- and me.

You may be reading this feature on a different week, but this Thursday,
November 28, 2002, is Thanksgiving Day in the United States, where we are
headquartered. Thanks to you for continuing to frequent Salesstar.com.
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