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The power to make a
difference
This edition of Monday Motivation closes the books on four
years’ worth of weekly writing.

When I began this weekly sojourn into motivational writing, it
was with one idea in mind – to make a difference. It remains
my chief reason for writing these weekly pieces, and it should
be one of the major reasons why each of us continues to do
whatever he or she does every day.

I guess most of us wonder if we have made a difference in
anyone’s life. As the classic movie "It’s a Wonderful Life"
shows, each of us touches other people’s lives in some way –
for good or for evil. The simplest little things that we do – or
don’t do – can make a major difference in the lives of those we
touch.

As a boy, I used to wander through the hills above our little
town. My mom and dad owned a small cabin in the national
forest land, and at least once or twice a year, we would go to
that cabin, in an attempt to escape the summer heat.
Accompanied by my friends, I’d wander through fields of
stinging nettle, "blaze trails" through thickets of dead wood,
and play the games of childhood. I would also, as all young
children do, throw stones into pools of water.

I don’t quite know why kids throw stones into pools. As an
activity, it doesn’t really make a whole lot of sense. It doesn’t
accomplish anything, really. It doesn’t even seem that fun,
except when you’re doing it. It’s just one of those things that
kids do; it seems heavenly to sit on the banks of a small creek,
and throw rocks into the creek, particularly in those deep pools
that form along the banks, where the big fish seem to live.



One thing I learned early on was when you threw a rock into
one of those pools, rings of waves would radiate out from the
point where the rock impacted with the water. Some of us who
were fishermen would watch for such waves, looking for the
telltale signs of fish breaking the water.

From this activity, I learned a very important lesson – a single
stone can make a large number of waves. Each wave would
form another wave, and that wave forming a third one.
Eventually, the energy formed by the rock would dissipate, and
the waves would vanish, but for a moment, at least, the still
pool would be a flurry of activity as one wave would throw off
another one.

Sometimes, we would collaborate and throw two stones in at
the same time. Waves from each stone would radiate outward,
and where they met, they would form different kinds of waves,
the product of the influence generated by the two rocks.

In exactly the same manner, earthquakes under the sea can
generate large tsunami waves hundreds of miles away.

Like the small stone, or the earthquake, we can have significant
effects on others when we start the ripples of motion by our
positive activities. One kind deed, one generous effort, one
word of praise, one push in the right direction, and we create
ripples that affect the lives of others – and ourselves – forever.

It’s perhaps paralyzing to stop and consider the effects of each
decision we make in a single day. It’s sure that we will never
visualize the effects, and aftereffects, that our decisions may
make in the lives of others – but we can at least attempt to
make positive, enabling decisions, when such decisions are
warranted.

It’s my hope that somewhere in the last four years, your life has
been influenced for good by some of these writings. The
writings and teachings that have come my way have influenced

my life, and the love shared with me over the years has made my life better as a result.

No matter what line of work you may be in, or no matter what country you may call
home, you can make a difference – as other people have made in your life.
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Why is this
man smiling?

He's Herb Cohen,

"The World's Greatest
Negotiator,"
and if you read his new
book, Negotiate This!
you can be smiling too!

Herb will train you in how to
use your strengths -- even
ones you don't think you
have -- to become a
winning negotiator.

Click here to read more
about this outstanding
publication!


