
Unity of Self
Dr. Murray Banks, who was a sought-after speaker of the early 60s, used to talk about
unity of self. He explained it with a great example.

"So help me, I'll kiss you," Banks quoted a man as saying. "So kiss me, I'll help you,"
said the woman in response.

The woman in this example had unity of self. She acted the way she wanted to act. She
acted the way she thought she should act. The man was conflicted and hesitant.

Are you true to yourself? We've long heard the time-honored phrase from the bible: "A
house divided against itself cannot stand." So it is that a person divided against himself
cannot expect to stand, let alone succeed.

One side of the divided person always works against the other one, like a dieter cutting
back on meat and consuming M&Ms in its place.

As an example: when we don't believe we can accomplish something, it's likely we won't,
no matter how many books we purchase, or how many classes we take. Movement and
action comes from within ourselves. If we have an internal conflict, we have a little
chance of succeeding at our goals. We must be consistent in our approach to life.
Conscious and subconscious need to agree. Goals and action, plans and implementation,
all must move toward the same destination.

Look at New Years' Resolutions for an example. People all over the world start their new
year by making resolutions they have no intention of keeping. This double-minded
approach to life undermines resolve, cuts self-esteem, and sabotages any chance of ever
accomplishing the resolution.

Only when we unite action with desire do we accomplish what we want to accomplish.
Only when we accomplish unity of thought and action do we move ahead in our lives.

Think of  personal unity as a power play you can use to accomplish your goals. A
basketball team will rarely win consistently unless it works as a team, not just a group of
disparate individuals. A person will rarely win consistently unless all the parts of him or
her are working for the same goals and desires.
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