
Overcoming limiting beliefs
What do you believe?

In particular, what do you believe about yourself?

Each and every one of us has beliefs about ourselves, our background, and our abilities. I
can believe that I exist to help others. You can believe you exist to gain success and
prosperity. Your mother may believe she exists to help her children. Your dad may
believe he exists to provide for your family. Your boss may believe he exists in order to
make your life a living hell.

Those beliefs are all wrong, and they may also be all right.

You see, the beliefs we hold are largely independent of the reality associated with those
beliefs. We choose what to believe, and how to believe it. We filter our experiences
through the belief structure we hold.

Those beliefs can either empower us, or they can doom us.

Believe that you can't do something, as Henry Ford said, and you'll be right. Believe you
can accomplish something of worth, and that too can become your destiny.

We limit where we are going by the beliefs we choose.

When you choose a destination, you eliminate all other destinations. When you choose a
course of action, you eliminate other possibilities. When you choose a belief system to
use as a standard, you choose the way you look at the events that happen to you in your
life.

Belief can be a powerful ally, or a dangerous adversary.

Read what success expert Tony Robbins says about belief: "People so often develop
limiting beliefs about who they are and what they're capable of. Because they haven't
succeeded in the past, they believe they won't be able to succeed in the future." (Awaken
the Giant Within, page 81).

As he usually does, Robbins has hit the nail right on the head with this one. We choose to
be "realistic," he says, when the "realism" is not reality, just our perception of reality.

"They can conquer who believe they can," said the philosopher Virgil. In order to
conquer the past, and put our negative and self-limiting beliefs behind us. We must learn

Salesstar.com Monday Morning Motivation    9/18/2000

THE POSITIVE PLACE. SALES MOTIVATION AND PERSONAL GROWTH



to see ourselves in a new, more positive light. With a positive state of mind, and a new
outlook on life, we can accomplish many things that once seemed impossible to do.
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